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Beef  solutions

After a dif! cult few months, when input costs rocke ted and processors cynically 
cut the price for ! nished cattle, there is renewed con ! dence among beef 
farmers. The world wide shortage of beef and the reali sation that good quality 
forage can substantially reduce input costs, combined with the higher value of 
the cull cow, has given farmers good reason to look t owards a more sustainable 
future. Virtually all the industry commentators are predi cting meat prices 
through the year above £3.40kg dw, with the optimistic  ones saying it will be 
closer to £4.00kg dw.

Even if the lower prediction becomes a reality, far mers will still need to be 
ef! cient in their rearing and ! nishing, to maximise r eturns. This Supplement 
contains articles from some of the leaders in the indu stry, giving sound, research 
-based advice on forage utilisation and management, compound, blend and 
mineral choices, as well as two farmer focus articles, which give hands on 
examples of best practice.

We also have contributions from Phil Hadley from EBLEX, Kim Marie Haywood 
from NBA and  Richard Phelps MD of Blade Farming and Southern Counties 
Fresh Foods, giving their take on the issues which are challenging the industry.  
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Familiar, and not so familiar, cuts and joints of 
beef.  English beef cuts info from EBLEX



�t

B
ee

f

Cattle outlook

Prices
 The 2010 December Agricultural Census reported a 
dairy herd decline of 1% which is expected to slow fu rther 
in the next couple of years. For 2011, the dairy herd 
forecast is to fall by half of one per cent, with little  change 
expected during 2012.  There has been some improvement 
in price optimism leading to investment in replacement 
stock and buildings.  Barring any signi! cant marke t falls, 
the national herd is expected to stabilise.
 In contrast, the beef herd experienced a turn around 
in 2010 compared to recent trends with reports that bett er 
store cattle values have improved optimism and increased 
heifer retentions.  The December census reported that the 
breeding herd had a 2% increase year on year.  However, 
this is thought to be a temporary rise, with slaughteri ngs 
in the ! rst quarter of 2011 higher for both heifers a nd 
cows.  Factors affecting this are high feed costs, lower 
forage quality, some shift in the balance of cow and  sheep 
numbers and on-farm competition with arable enterpr ises. 
This is projected to lead to the suckler herd declin ing back 
to around 2009 levels by the end of 2012. 
 High cereal prices from July last year subsequently 
had an impact on demand and therefore registered 
male dairy calf births. So, year on year, dairy bul l calf 
registrations declined from August.  With the current lower  
calf prices and higher feed and bedding prices last winter 
resulted in a rise in the number of dairy calves slaught ered 
as bobby calves.  If the cereal prices remain relatively high, 
as currently traded on the futures market, this is ex pected 
to continue to dampen the demand for dairy bull calv es.  
Thus, registrations are forecast to be lower in 2011 go ing in 
to 2012, with live exports expected to increase, parti cularly 
from Northern Ireland.
 The expected higher, unrecorded and bobby calf 
slaughter in GB, together with increased live exports 
projected in Northern Ireland, is forecast to reduce prim e 
cattle supplies available for slaughter across the UK in 
2011.  Based on calf birth registrations, a noticeable 
tightening of supply is forecast to occur in GB in th e second 
half of this year. However, in Northern Ireland it is  projected 
to occur in earlier in 2011. Supplies are expected to remain 
similar in 2012, with fewer dairy bulls available, b ut a 
potential increase in beef bred animals.
 Cow and adult bull slaughterings for the food chai n in 
2011 and 2012 are forecast to fall compared with 2010, if 
the national herd trend is as predicted. 
 In the last year there was tendency to keep cattle 
longer and increasing weights to gain the perceived 
returns to cover the relatively high cost of purchase d store 
cattle. However, cereal based feed costs are expected to 
remain high with the consequence that carcase weights 
are assumed to be lower in 2011 and similar in 2012.  It is 
also expected that more young bulls will be castrated and 
! nished extensively due to concerns about feed costs.
 Imported fresh and frozen beef volumes are 
projected to be down over 2% in 2011 and little chang e in 
2012. Additional supplies are not expected from countries 
such as Ireland, the Netherlands or Uruguay due to 
restricted production.  Imported processed beef volume s 

by Dr Phil Hadley Eblex SW

are also projected to be slightly lower for 2011 and 2012 as 
supplies from South America remain limited.  Higher beef 
prices for imported product may also restrain any growth.
 Firm demand on the continent for fresh and frozen 
beef, as well as growing number of new markets, is 
expected to keep export demand competitive. Chilled 
boneless beef is also projected to continue to increase its 
share of the shipments. Trade is forecast to be similar in 
2011 with supplies being the limiting factor, as exp orts will 
compensate for slowing demand on the domestic market. 
Exports, as a proportion of production, will increase.

Finished cattle prices

by Jilly Greed

Our ! rst ever Great British 
Beef Week took place at 
the end of April from St 
George’s Day.  
A huge thank you to Mole 
Valley Farmers for supporting in all its branches as well as in 
two SCATS stores in Dorchester and Bridgend.   
We have over 25 Ladies in Beef joining the campaign to 
promote Red Tractor Assured British Beef, with our ! rst lady 
butcher farmer about to be signed up"  The Royal Wedding 
was a superb national celebration.  There will be many 
positive spin off’s for British beef, the hero bran d, as we 
develop a year long programme of activity. 

jilly@ladiesinbeef.org.uk 07850 554713
www.ladiesinbeef.org.uk

 With cattle slaughterings forecast to be lower in 
2011, with little prospect of signi! cant imports from  South 
America and limited from the rest of Europe, supplies 
available for consumption will be lower in 2011 and  a 
marginal fall in 2012.  Austerity measures introduced by the 
new government and higher in# ation are also expected to 
slow down the growth in the UK economy which may affec t 
consumers demand.
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 We are all well aware of what 
has happened to grain prices this last 
10 months, and back in July nobody 
would have predicted the massive 
hike in the price of feed barley from 
£79/t to £169/t as I write this article 
(April 2011). The question is will these 
prices be the death knell of intensive 
beef ! nishing systems, unless of 
course we see a very signi! cant lift in 
beef prices. 

What can be done to 
reduce finishing costs?
 Every effort should be made 
to achieve target performance with 
focus on ef! ciency of production 
and maximising daily carcase gain. 
Some suggested ‘action points’ are as 
follows. 
• Feed cattle that have been 
‘well-bred’ and sired by bulls with high 
Terminal Indexes. From a recent study 
at Harper Adams, the difference in 
margin for ! nishing a calf, bred from 
either a top or bottom 1% Index sire 
was over £116 per calf.
• Select cattle for slaughter at 
the market requirements for fat class, 
typically 3-4L. Excess fat is costly to 
put on and results in price penalties. 
Slaughter before Feed Conversion 
Rate’s (FCR’s) deteriorate and 
approach 8:1
• If ! nishing Holstein bulls, don’t 
be tempted to maximise slaughter 
weights and target a 510-540kg 
slaughter weight. However, ¾ 
bred Continental suckler bulls have 
excellent DLWGs and FCRs and can 
be ! nished at signi! cantly heavier 
weights i.e. 600-700kg, depending on 
the requirements of the market.
• Do not change from a high 
energy starch based nut to a ‘cheap 
and cheerful’ nut based on ! bre. In 
a study with these two types of beef 
nuts at Harper Adams, bulls fed on the 
high starch nut recorded signi! cantly 
higher DLWGs, carcase weights, 
grades and FCRs worth at the time an 
extra £96 per bull.
• Diluting intensive rations with 
medium quality (10.0ME) forage will 
increase overall ! nishing costs.
• If possible, replace some cereals 
with top quality (11.0+ME) forage, but 
initially, feed bulls ad lib cereals up to 
6-8 months old to capitilise on their 

very high DLWG’s and FCR during 
this early phase of growth. We have 
! nished Holstein bulls on good quality 
maize silage supplemented with 
2.5kg/h/d of a 22% CP concentrates 
(providing 25% of DMI) and achieved 
DLWGs of 1.32kg through to 
slaughter at 295kg carcase weights 
at 15.2 months old. Increasing the 
concentrate feed rate had no effect 
on bull performance.  Maize cannot 
be grown in every part of the UK, but 
alternatives to maize are of course 
good quality grass silage and whole-
crop.
• TMRs are not necessarily the 
answer, but are required with large 
scale feedlots and for ‘alternative 
feeds’.
• Feed crimped maize grain if it 
can be successfully grown. We have 
recently evaluated crimped maize 
grain for dairy-bred bulls at Harper 
Adams. Compared to rolled barley 
it resulted in a 13% higher DLWG 
(1.35 v 1.51kg), increased carcase 
weights (+8kg) but more importantly 
signi! cantly improved FCRs (4.98 v 
6.59). Maize grain has a higher starch 
content compared to barley, but a 
signi! cantly higher proportion of the 
starch in maize is rumen by-pass 
starch. The maize grain bulls recorded 
lower liver damage scores which 
would be due to reduced acidosis.
• Very often, it is tempting to 
change system and then subsequently 
! nd out that prices revert back to 
where they were. This occurred last 
time we had high cereal prices back 
in 2007. Sometimes it doesn’t pay 
to make dramatic changes to the 
system and to balance out the good 
times with the bad. Nevertheless, 
every effort must be made to improve 
technical ef! ciency.  

Reducing 
intensive beef 
feed costs
Simon Marsh, Senior Lecturer, 
Harper Adams University College

Feed barley has had a massive 
price hike

Dr Chris Bartram Head of Agri Products

FeedLine 01278 444829

New Beef 
Management 
Programme

 The ability to predict the ! nancial performance of a 
particular beef system and formulate a diet to achieve  the 
required levels of animal performance, at the optimum fee d 
cost, is a vital part of planned beef production.
 Feed selection must be made using a robust ration 
model and feed budget system. Mole Valley Feed Solutions 
have developed a new, unique farm management service 
to address this challenge. Various feeds can be evaluated, 
based on the current, or forecast, relative costs. In 
addition, several “what if” scenarios can be assessed. 
 The need to plan ahead has never been greater. The 
high price of all feed materials and in particular c ereals 
means that beef producers are faced with new challenges. 
Many farmers are looking hard at their options and de ciding 
whether to ! nish animals, sell them as stores or chan ge the 
diet in an attempt to reduce cost. The new service re moves 
the guesswork from this process, or con! rms that the 
original plan is correct"
 All beef farmers are urged to review their existing 
systems and create a performance target and ! nancial 
budget for the year ahead. For most producers the process 
starts with forage analysis. At the time of writing t he 
outlook looks good for the production of high quality grass 
silage this year. This is excellent news that will help to 
maximise margin in the coming months.
 An example of the new beef management 
programme report is available on our website (www.
molevalleyfarmers.com/feeds).
 The various stages of the process are as follows: 

1.  Establish the start and ! nish animal 
weight and growth rates for the system.

2.  Estimate the value of the ! nished animal. 

3.  Evaluate the various feeds available and 
optimise the diet.

4.  Assess the margin per head and consider 
the margin per year.  

5.  Check that the forage supply is adequate.

6.  Review various other options.

 Animal performance must be monitored on a 
regular basis using accurate weighing facilities and feed 
input records. Physical and ! nancial progress can then be 
measured in line with the plan. This will enable th e areas 
that can be ! ne tuned to be identi! ed and the appr opriate 
action taken. The new beef management programme is an 
essential service for the modern beef producer.
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 In 2005 John Hoskin and his 
family ran a dairy unit of 200 Holstein 
cows averaging 7500litres.  Faced with 
a huge reinvestment in revamping the 
dairy unit, additional costs imposed 
by the Environment Agency to comply 
with further NVZ requirements and 
a milk price of 16ppl, the dairy cows 
were replaced by an enlarged beef 
enterprise. “We took the decision 
to sell the cows, but use the same 
management principles of maximising 
home grown crops to expand our beef 
enterprise” John explained.
 The family, John, his wife 
Hilary and two sons Richard and 
Mark, farm 1500acres near Dorchester 
and 400acres near St. Austell.   900 
acres of arable are grown, comprising 
winter wheat, winter barley, oil 
seed rape, linseed, spring barley 
and maize.  200 acres of stubble 
turnips are grown after cereals for 
outwintering cattle and sheep. Mark 
runs the unit in Cornwall whilst John 
and Richard jointly manage the Dorset 
farm. Both farms have diversi! ed by 
provid! ng self-help livery, holiday 
accommodation, garden allotments, 
school visits and garden nurseries in 
Cornwall.
 Over 700 store cattle, 15-21 
months old are purchased each year 
by an agent.   The cattle are wormed 
on arrival, including a # uke treatment 
in the autumn and grouped according 
to breed, size and sex.  Beef cross 
cattle achieve daily liveweight gains 
of up to 1.5kg, whilst the black and 
whites are a little slower.   Cattle are 
supplemented with cereals at grass.   
“This gets them used to being handled 

and conditions the rumen for the ! nal 
! nishing phase when they are really 
pushed on a high energy ration” says 
John  “Cattle perform well on a maize 
based diet and will eat up to 24 - 25kg 
with a small inclusion of grass silage”.   
Cereals and a MVF protein blend are 
added to balance the maize and grass 
silage analysis.
 350 black and while bulls are 
! nished on a Blade Fattening contract.   
120kg weaned calves are purchased 
in batches of 30 from a Blade rearing 
unit, when they are introduced to 
a home mix.   A tight speci! cation 
ensures all calves are reared to 
exacting standards and born within a 
maximum 28day period for each group. 
In the early days of this enterprise, 
there were problems with pneumonia.   
This has signi! cantly reduced 
by introducing a rigid veterinary 
programme and letting a lot more air 
into the buildings and raising the roof 
vents.
 All bulls are sold on contract 
through Blade Farming to Southern 
Counties, with meat going to 
McDonalds.   “It’s a 3-way partnership” 
says John.   “We have regular 
meetings, where any problems are 
discussed.   The recent jump in cereal 
prices is a good example, where we 

could not afford to continue with the enterprise if the end 
price didn’t re# ect the change.   We had an exchange of 
opinion and, suf! ce to say, we are still taking in bul l calves   
Last year the bulls averaged 290kg dw at 14 months.
All ! nished cattle, including the bulls, are selected  by the 
abattoir’s agent.   “We try to send consignments by the 
lorry load, as it makes a big saving in transport cost an d 
also reduces the stress which cattle are exposed to.   The 
cattle from Dorchester go to Southern Counties and the 
Cornish cattle go to St. Merryn Meat.  We have a good 
relationship with both companies” said John.   “We have a 
contract which we adhere to and we get a loyalty bonus on 
every animal”.
The family has recently introduced a third strand to th eir 
beef enterprise in the form of a 40 cow suckler herd, p artly 
due to the ever decreasing numbers of store cattle avai lable 
at market.   The cows are South Devon’s, selected for 
their good mothering and temperament qualities.   T hese 
are crossed with a high EBV easy calving bull. Aberdeen 
Angus is used on the two year calving heifers and a South 
Devon bull on the cows.   They are out-wintered to s ave 
on housing and feed costs, which means they cost 60p per 
day to keep through the winter.   Calves are creep fed fr om 
an early age, with the bull calves kept entire.   It is early 
days to have detailed results, but the family has plan s to 
increase the herd.   Store cattle are also out winte red on 
stubble turnips to keep feed costs down.
 The business also includes a 1,350 strong # ock 
of breeding ewes, which also has stringent management 
regimes applied to it and will feature in another art icle later 
in the year. 
Forage,  particularly grass, is key to the success of the 
livestock enterprises.   “We have a strict three year  soil 
testing programme, linked to a rotational reseeding policy.    
We use 3-5 year ley mixes, with high clover content”,  said 
John.   “We always exceed the recommended seed rate 
by around 20% because we want a good population of 
plants.   A few extra pounds spent on seed ensures a good 
take”.   They also use the sheep to graze the new seeds 
off to encourage tillering and the sheep also root out any 
weeds at the same time.  Chicory has been grown with 
some success, although it has to be grazed down quite 
aggressively to keep it under control.   The maize land gets 
a hefty dose of FYM which is stored for at least 9 months 
before spreading.
 Maize grows reasonably well at Maiden Castle Farm 
and is a vital part of the cattle rations. “We have applied 
all the principles of good forage management which w e 
used for the dairy herd, which has enabled us to have a 
high stocking rate and rapid daily liveweight gain.   We 
monitor every aspect of performance to ensure optimum 
forage utilisation” explains John.   “Everything is carefully 
analyzed, with our cereal inputs costed in at market value .   
There is no point kidding ourselves that we would ha ve 
transferred our cereals at £120 per tonne when the ma rket 
value is nearer to £190. Every enterprise has to contribute 
to the bottom line”.
 With a business run like the Hoskin’s, it’s no wonder 
that they were the winners of the prestigious Farmers  
Weekly ‘Beef Farmer of the Year’, as well as the overall  
Farmers Weekly ‘Farmer of the Year’. 

Farmers Weekly Farmer of the Year

Dorset farming family lead the way

picture courtesy of Farmers Weekly
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Alternative feeds for beef 
diets
Straights
Live weight gains rely on the correct balance of energy and protein. 
There is a higher starch requirement in the ! nal ! n ishing stage. 
Most ! nishing diets contain at least 50% cereals, but  there are a few 
straights that can be used as an alternative.  Deta ils are summarised 
below.

Dry Blends
A dry blend enables you to take advantage of the full r ange of 
alternative feeds on offer, regardless of your existin g system or 
facilities. This can lead to an increase in ef! cien cy and a reduction in 
cost.

Moist Blends
An increasingly popular development is the mixing of moist and dry 
feeds, to create highly nutritious and palatable feeds.

Wessex Beef
Dry Matter 44.5%, Protein 17.2%, ME 13.6 MJ/kg DM, Starch 30.5%. 
This blend is a mix of bread, brewers grains, Traffordgold and sugar 
beet.

Wessex Gold
Dry Matter 42.5%, Protein 18.5%, ME 13.5 MJ/kg/DM, Star ch 21%. 
This is a blend of brewers grains, Traffordgold, bread and sugar beet.

Feed Analysis
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Breakfast cereal 86 7 3.5 2 10.5 50 15 14

Confectionery 
blend

92 9 18 2 6 45 12 15

Bread 70 14 3 - 10 73 6 14

The most popular straights used in intensive and ! ni shing diets

Maize gluten 90 20 4 - 34 17 3 13

Rape meal 90 38 3 - 30 6 10 12

Wheat distillers 90 31 7 - 33 3 3 14

Sugar beet 90 11 1 - 32 1 20 12.5

Cane molasses 75 6.5 trace - - trace 64 12.7

Molasses blends Range of blends available.

Maize distillers 90 28 11 - 40 1 1 13.5

Diets based on silage or brewers grains only require low protein 
straights, such as cereals, breakfast cereal, confectionery blend, 
bread, molasses, and sugar beet (all listed above). In addition to these 
straights you can also use wheat feed or citrus pellets.

Wheat feed 88 17 5 - 36 25-30 5 12

Citrus 90 7 2 - 20 6 21 12.5

Diets based on straw, hay, maize silage, whole crop cereals, or stock 
feeds, requires higher protein straights such as rape meal, wheat 
distillers and maize distillers (all listed above). In addition to these 
straights you can also use brewers grains or a high protein molasses 
blend containing urea.

Brewers grains 24 24 7 - 62 5 2 11.7

Molasses blend 
+ urea

69 44 trace - - - 55 11.8

Beef feed product update
Feedback on animal performance for the Feed Solutions beef intiative 
has been excellent. A review of the latest market requ irements has 
resulted in further improvements to the product range for  the new 
season.

The new range of MVF compound feeds and protein concentrates 
is summarised in Table 1. A similar new range of products in blend 
form is also available (see Table 2). Speci! c Nutri- LINK beef minerals 
complete the portfolio.

Table 1 - Compounds
Product Prot. System Key feature

Speedy Beef 
+ Actisaf

14 Cereal beef Yeast

Beef Finisher 
+ Actisaf

14
High performance 

! nish
Yeast

Elite Cattle Crunch 16 Silage beef Energy balance

Cattlemaster 16 Store Value concept

Intensive Beef 33 
+ Urea

33 (inc. 
urea)

Home mix Protein balance

Cattle 33 33 Home mix Mineral content

Table 2 - Blends
Product Prot. System Key Feature

Mole Mega Beef 14 Cereal beef Starch

Mole Fast Beef 
Finisher

14 High performance 
! nish

Energy balance

Mole Super Elite 
Cattle

16 Silage beef Energy balance

Mole Multi Cattle 
Grower

16 Store Value concept

Mole Turbo HP 34 34 Home mix Mineral content

Aim Action

Assess the metabolisable energy 
(ME) requirement

Analyse forage and complete 
ration plan

Accurately predict dry matter intake Utilise latest data

Maximise rumen microbial protein Balance rumen carbohydrate 
and protein

Supply adequate digestible 
undegradable protein

Feed products speci! ed to 
this nutrient

Ensure adequate structural ! bre Measure it

Provide appropriate level of starch Review impact on rumen 
function

Ensure adequate mineral and 
vitamin supply

Check levels are adequate 
but not excessive

Feed additives according to strict 
criteria

Demand cost effective 
performance data

Key considerations in product selection include forage quality and 
quantity, cereal price and the potential use of new m oist feeds.

Nutrient supply at the various stages of the production cycle is critical 
– key areas to consider are summarised in the last table below.

Optimum feed selection must be made using a ration model and 
feed budget system. We have developed a unique farm management 
service for beef producers to address this challenge. See page 3.

FeedLine 01278 444829
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For more 
information 
on beef 
management, 
contact Adam 
May on  07818 
017116 or call 
the FeedLine 
on 01278 
444829

 We have a network of trained advisors, who are happy 
to talk to you, either on the phone or at your farm. Led by our 
beef and sheep specialists, Adam May and Lachie Maclachlan, 
they have a wide range of knowledge and products at you r 
disposal to help you develop your business. They can also 
access the new Beef Management Programme, featured.
 Adam was among the ! rst group of Mole Valley 
Farmers’ nutritionists to graduate from Harper Adams 
University with a Diploma in Ruminant Nutriton, whic h 
he has put to good use in advising beef and sheep 
producers across the region.
 Due to the extensive range of products we have 
available, our team can advise on the best mix of options, 
which are suited to your farm and includes making the ultimate 
use of home grown forage, through our Forage for Pro! t 
initiative.
 We also offer advice on housing and animal health 
issues if needed.  Call the FeedLine to arrange a visit.    

 Mole Valley Farmers, in conjunction with Blade 
Farming, held a very successful Farm Open Day at the end 
of April, by kind permission of the Hawkins family. 
 There were discussions on maximising the use 
of home grown forages, producing top quality beef for a 
pro! table beef production chain, buying weaned calves 
and computerised calf milk feeding. Farm visitors had the 
opportunity to look at Aberdeen Angus cattle that were 
nearly ready to go on the Blade Aberdeen Angus scheme. 

Mole Valley Farmers 
for ruminant nutrition

Farm open day
Mole Valley Farmers held an informative 
open day for beef breeders in 
conjunction with the Blade Farming

Adam May, 
Beef and Sheep 
Product Manager

 Contact Adam May for more information or your 
Farm Sales Specialist if you are interested attending in any 
future farm open days.

Blocks and buckets
Free Access supplements for grazing 
Beef systems
 Cattle need mineral supplementation at grass to 
help meet full genetic potential and improve the gen etic 
potential of future offspring.
 We have a range of free access supplements 
designed to help combat known trace element 
de! ciencies. As well as our value range of products such 
as the Cattle General Purpose and Cattle Tri Mag buckets, 
We also offer a number of products designed to meet the  
need and requirements of 
the professional livestock 
farmer including Cattle 
Fertility Plus and Garlic Plus 
mineral buckets

Feed blocks to 
supplement grazing livestock
 A feed block can provide a convenient and effective 
means of ensuring that livestock continue to receive t heir 
mineral requirements but are also supplemented with 
additional protein and energy to help counteract any 
decline in grass quality and quantity. 
 For more information on any of our minerals, 
buckets or blocks please phone the mineral line on 01278 
420481 or contact the Farm Sales Co-ordinator at your 
local branch.

 Whilst many farmers are aware 
of the risk of # uke during the winter 
months, most are unaware of the 
increasing importance of the parasite 
during the spring and summer months 
and the bene! ts of administering a 
# uke treatment at this time.  

Points to remember:
• Even low levels of infection, whilst 

not producing any obvious clinical 
effects can reduce the growth rate 
of cattle by 9% and feed intake by 
up to 11% compared with treated 
cattle.

• The disease will have a direct impact 
on lactation and fertility

• Fluke will exacerbate the demands 
on spring calving cows that have 
spent the last few months on 
marginal winter rations 

Don!t let fluke grab your 
profits from grass

• Heifers treated at grass for # uke and 
worms, showed an 8% increase in 
weight gain over those just treated 
for worms

• Adults in the liver can produce 
50,000 eggs per day, resulting in 
massive pasture contamination if not 
treated

• Administering a # uke treatment to 
grazing cattle 8 – 10 weeks post-
turnout can minimise # uke egg 
output and the risk of infection later 
in the season will be reduced.

 Grass is the most important 
asset for any cattle farmer, so it’s really 
important that once animals are turned 
out, they are able to maximize growth 
from grass during the spring and 
summer months. 
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The ‘Beef Farmer’, a 
quarterly specialist magazine 
which includes many 
excellent articles and farmer 
pro! les, is a ‘must read’ for 
all those who produce beef 
cattle. We are able to offer 
our beef farming members 
free copies, by post, for the 
rest of 2011. 
This magazine is free to NBA 
members, who also have 
the bene! t of many other 
features, such as a weekly 

Newsletter, sent by email every Friday afternoon, and 
contains the latest market reports and lots of other, up  to 
date information about the beef industry. 

Simply call Angela Nicholls at MVF 
Head Office on 01769 576198  to 
order your copy.

Your copy of "Beef Farmer#

FeedLine 01278 444829

 The good news is, April saw the start of a rise in be ef 
cattle prices we have all been waiting for, and pred ictions 
indicate prices will continue to rise. Just last week prime 
cattle prices hit a new record with R4L steers averaging 
almost 305.7p a kilo carcase weight and cows 240.5p 
and the graph is expected to move progressively upwards 
through 2011 and beyond.
 This is due to important factors combining to create 
signi! cantly shorter beef supplies, at UK, EU and worl d level 
– and the likelihood that none of these pressures wil l relax 
in the short, or even medium term.
 World supplies are contracting, so imports into the 
UK are not only lower, but are more expensive.  Recently 
the European Commission con! rmed that beef imports 
into the EU over 2010 fell by more than 12% – largely a s 
a result of limited availability in South America. The same 
supply pressure will continue over 2011-2012.  Only three 
years ago, cheap, high volume imports from Brazil were 
successfully used to counter upward price movements in the 
value of UK cattle. 
 More beef is leaving the UK to supply EU markets, 
which are struggling to make sure enough beef is available 
to meet demand. This includes the movement of EU beef 
into Turkey to meet their growing consumer demand for 
beef.   The quantities are relatively modest, but they ar e 
signi! cant when the drop in imports into the UK are a lso 
taken into account.
 The UK Export Certi! cation Partnership, which 
includes the NBA, has con! rmed that over 150 export 
health certi! cates are now available.  These certi! ca tes are 
required by a number of processors keen to take advantage 
of export opportunities in non-EU countries. These include 
companies that are not tied into low paying supermarkets 
and therefore are able to explore a range of markets, so  the 
sale of the entire carcase is covered, which will help them 
keep pace with ever-rising prime cattle prices.
Another thorn in the side of most beef producers is 
the charges deducted by processors on each animal 
slaughtered.   The NBA was furious when the FSA suggested 
they would move to full cost recovery for the Meat Hy giene 
Inspection Service and are working closely with processing 
organisations to stop this going ahead. 
 A Freedom of Information request by the Scottish 
Association of Meat Wholesalers (SAMW) revealed that the 
current MHS system costs the tax payer £6.5 million a year 
– or more than £100,000 for each employee.
 SAMW and other industry bodies, including the NBA, 
are anxious to see a separate inspection system installed, 
! rstly in Scotland, and if this is successful, it co uld mean 
that the entire MHS operation would have to be review ed at 
UK level. 
 In regard to the long term debate about responsibility 
and cost sharing of animal diseases, the Association 
is pleased with Minister of Agriculture, Jim Paice’s, 
announcement con! rming that a new Animal Health Board  
will be set up for England and this will be in place before 
the end of the year. This means that years of determi ned 
resistance by the NBA, to Defra’s original plan to install a 
new, disruptive, expensive, and ineffective, levy fun ded, 
quango in England have paid off.
 The Association doesn’t have a problem with Mr. 
Paice’s insistence that more work needs to be done and 

always knew that the construction of the Board would be a 
challenge.
 The NBA would strongly encourage good commercial 
beef producers with sound collective understanding of 
farming, animal health, disease spread, and government 
structure, who will also be able to absorb advice offer ed 
by senior civil servants and report their conclusions directly 
to the Secretary of State, should consider placing an 
application to join the new animal health board. 
 This is just a tiny snapshot into some of the work done 
by the NBA, so if you’re not a member you should consider 
joining.

National Beef Association 01434 601005 
info@nationalbeefassociation.com
www.nationalbeefassociation.com

Taking the bull by the horns
Kim Marie Haywood, Director NBA writes

Kim Marie Haywood is highly
knowledgeable about the cattle
industry. From her position as
the NBA policy of! cer, she was
appointed National Director in 
July 2007. With a global beef 
farming background, she is a 
quali! ed meat inspector, has a 
BSc in Applied Human Nutrition 
from Queen Margaret University 
College in Edinburgh and owns
commercial cattle.
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 Peter and Rachel Chapman 
were presented with their award at 
a ceremony held in February this 
year and are excellent examples of 
utilising good forage to maximise beef 
production.
 The competition was judged 
on the farm by Mary Vickers (Eblex), 
Robert Howells  (Merial) and Lachie 
Maclachlan (Mole Valley Farmers) on 
variety of categories: silage analysis, 
clamp inspection, utilisation of silage, 
efforts to improve silage quality and 
! nancial improvement in the last 
twelve months. 
 This highlights the fact that it is 
not just simply a silage competition, or 
the highest ME silage that will win the 
competition, it is more to demonstrate 
how good quality forage is used on the 
Chapmans’ farm overall.
 Peter, Rachel and sons Jonathan 
and James, moved to Hele Barton in 
1997 after selling their dairy farm with 
250 cows and milk quota in south 
east Cornwall. They decided to take 
up a new challenge by purchasing 
a run-down beef and sheep farm in 
the north of the county.  James runs 
his own machinery business from the 
farm, whilst Jonathan is a full time 
vet in a nearby large practice, he still 
makes time to be involved in the farm 
business.
 The farm extends to 550 acres 
of mainly grassland with 60 acres of 
woods. When it was purchased, the 
farm was in a very poor state, but it 
has been thoroughly rejuvenated over 
the last 14 years. The Chapman’s have 
erected around 12 miles of fencing and 
100 gates have been set. The farm 
carries 150 suckler cows and followers 
and a # ock of 200 ewes.  It also has a 
diversi! cation programme, where the 
barns have been converted into holiday 

cottages and there is a ! shing lake.
 The Aberdeen Angus herd is 
predominantly pedigree, with sires 
being selected from the top 1% 
EBV list, ease of calving and good 
growth rate being the main buying 
criteria.  They also sell pedigree bulls 
throughout the year.
The calves are all ! nished on the farm.
 The steers are ! nished at an 
average of 18 months at 575 kg 
liveweight or 300kg deadweight. 
The heifers are ! nished at about 20 
months at 550kg liveweight (280 kg 
deadweight), only 35 heifers have 
been ! nished this year, with the rest 
being brought into the breeding herd.
The quality of the silage and grazing 
that is grown on the farm is very much 
one major focus of attention at Hele 
Barton. This delivers huge ! nancial 
bene! ts as the quantity of bought 
in concentrates is vastly reduced as 
the Aberdeen Angus cattle will easily 
manage 1.0kg per day on good home 
grown forage. 
 The suckled calves are creep 
fed from the beginning of July as the 
best of the grass quality diminishes as 
the season progresses. This helps to 
maintain a growth rate of 1.0kg per 
day up to weaning, achieving 265kg 
last year with a target of 300kg in 
2011.
 “We also feed our ! nishing cattle 
at grass from July using a Snacker 
which gets them to slaughter weight 
before housing and this makes a 
considerable saving”.
 The dry cows are kept on a very 
tight grazing regime to prevent the 
Aberdeen Angus cows from putting 
on too much condition coming up to 
calving.  In the winter months they 
are on a very simple feeding regime 
of grass silage and nothing else and 

the level of silage 
can be restricted 
if the cows are 
gaining excess 
weight.
 The cows 
are a spring 
calving herd 
and are kept 
on a very tight 
calving regime 
to maximise 
weaning weights 

Maximising beef production 
with good forage
The Chapman family from Week St Mary, near Bude, north 
Cornwall, winners of the Forage for Profit most improved beef 
herd award talk about their way of farming.

in the future and help to produce a consistent group of 
calves, that can be fed just one creep diet, normally a 16% 
blend or cake.
 The ! nishing diet for the cattle is a 14% blend wh ich 
is fed up to 5kg per head in the ! nishing period. 
 The stock bulls run with the breeding heifers at 400 kg 
liveweight (15m) for 6 weeks and the cows for about 9 
weeks to maintain a tight calving pattern.
 The average weight of the cows is 650kg with a 
condition score of 3 at weaning with the aim of getting the 
calf at 50% of its mature weight at that time. At present, 
the average weaning weight of the heifers and steers  is 
260kg. The farm has a high health status, it is vacc inated 
and accredited free of BVD. The Chapman’s also vaccinate 
for Leptospirosis and IBR Blackleg. The farm is screening 
for Johnes disease and has an eradication programme in 
place.
 The cattle are set stocked and the farm is on a 
regular reseeding programme where 30 acres are reseeded 
annually. The silage ground is laid up from mid February 
and is normally cut in the third week of May. The ewe # ock 
is used to clean up the ! elds during the winter to h elp 
improve forage quality.
 The attention to detail that the Chapman’s have 
adopted has been very evident in their ability to produce  
excellent quality silage. 

Jonathan Chapman, Lachie MacLachlan (MVF) and Robert 
Howells (Merial) assess the silage
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 The good news is that cattle prices have reached 
an all time high for producers. However, this can’t be  
attributed to the value of meat offered back to us by 
consumers. So the obvious questions are:
• Why has the farm gate price increased?
• How long will it last?
• Will my margins be improved?
 The value of a carcass to a beef processor has 
been totally dependent on the value of the different 
cuts shown in the EBLEX diagram below and each beef 
processor will have a different customer base to sell these 
cuts to. There are very few processors that have just  one 
customer that can balance the whole carcass. 
 In our situation we rely on retailers, food service 
and the world’s largest burger manufacturer (I mention n o 
names but no doubt you can guess?) to purchase our beef 
products on a daily basis, which offers our business small 
and large scale sales opportunities. We have a superb 
business model which we are proud of.
 One example of how we have improved returns 
is the recent development of a partnership with a master 
butcher in the SW. He is branding high value cuts to 
superior London based restaurants offering us a good 
value for specialist cuts of beef from the hind quart er of 
the carcass. We use the Blade Farming supply to deliver 
on high quality and consistent beef for this product, as  
we can be assured that it will be right almost 100% of 
the time and we can easily compete with traditional beef 
breeds from Uruguay in terms of quality. With this supp ly 
chain, we are able to offer guaranteed forward minimum 
prices, with a premium paid for the supply chain. Farmers 
have been delighted with the margins they have received 
through this system and they are increasing volumes to 
us, which is a great success story.
 In general terms, UK beef is still a commodity item 
and supply chains are very variable, so is the product 
delivered to the abattoirs. We all have a huge opportun ity 
to improve this and we need to optimize quality by 
focusing on best practice models that exist throughout  
the rest of the world, where they rely on exporting beef  

Meating the market place for beef
Richard is Managing Director of Southern Counties Fresh 
Foods Ltd and agriculture director for the RWM Food 
Group Ltd, based in Somerset and Dorset. The company 
is one of England’s largest beef and lamb processing 
operations supplying retailers, food service and export 
markets. He is also on the board of Meat South West and 
sits on the AHDB forecasting forum. 
Richard developed the Blade Farming operation and 
is the managing director, overseeing calf rearing and 
beef ! nishing units throughout the UK. His background 
includes agriculture director for the Hilton Food 
Group Ltd, which is Europe’s largest red meat packing 
operation.

Picture courtesy of Eblex

products to the UK and can only sell to these markets 
because of the high quality products offered to custo mers. 
We shouldn’t see this as a threat, but a real opportunit y, 
as we know customers want to support British produced 
products and are willing to spend their hard earned cash 
on them – wouldn’t it would be tragic if we disappo inted 
them?
 Other factors that have helped us increase the 
value of our beef include better returns from the ! ft h 
quarter and opportunities in the export markets. These  
markets are much more susceptible to price # uctuations 
(exchange rate and other competing countries), which 
is why the rest of our customer base is vital to us all f or 
a long term future. Our retail customers have been with  
us for more than 40 years and are the foundation for 
commercial beef sales seven days a week, 52 weeks each 
year and will always be the base line of our business.
 In summary we should celebrate high beef prices, 
but also realize that this is due to higher values of the 
carcass to other markets and a tightening of supplies. Cost 
of production will remain important to being pro! table 
and increasing farm gate margins and if you want to get 
involved with a long term niche supply chain then you m ay 
want to get in touch with us.

 The chart on the right shows all of the cuts from a 
standard beef carcass. Some cuts you will recognise and 
some are less familiar. Meat processors must balance the 
carcass to the right customer in the right proportions to 
be successful. A good example of this is the relationship 
between a large beef pattie (beefburger) manufacturer who 
needs fore quarter and # ank and the high street retailer , 
who predominantly need hind quarter cuts in the form of  
retail packs. In general terms, there are very few cust omers 
in the market place who can take all of the different  cuts 
from the carcass. 
 There are changes in seasonal demand, for example 
in the colder periods customers tend to opt for roast ing 
joints or casseroles, whilst  in the summer the demand f or 
rump, sirloin and ! llet steaks, which can effect the  balancing 
the carcass. Other market places include food service 
customers, these can range from super niche customers 
(expensive restaurants) and big volume customers who 
have large chains throughout the country. 

Beef cuts
Do you know where all your beef comes from? Balancing 
the proportions and cuts of beef.

Richard Phelps, Agricultural Director, RWM Food Group Ltd

FILLET

RUMP STEAK

FeedLine 01278 444829
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Average returns from Aberdeen Angus cattle

Date of birth
Age at slaughter

(days)
Live weight 

(kg)
Grade

Carcass
weight (kg)

Carcass value 
(£)

Averages 523 569kg O+3 / O+4L 288.2kg £837

 Cattle being processed through the Blade 
Aberdeen Angus scheme and fed by Mole Valley 
Feed Solutions are producing pro! table returns 
for beef farmers who are prepared to follow a 
de! ned feeding regime to produce meat of the 
highest quality.
 The regime is designed to help beef 
farmers produce young, tender meat and 
maximise the use of home grown forages and 
grazing, which will improve enterprise margins. 
The quality, # avour and consistency of the meat 
coming through this system from cattle that have 
been fed correctly is exceptional and the system 
offers producers the opportunity to be part of an 
exciting developing initiative.
 The table below shows typical average 
returns for Angus cattle on the Blade scheme. 
The calves were reared in one of the Blade calf 
rearing units and delivered to the farm in Dorset 
in March 2010. Advised by Nigel Mapstone 
of MVFS, the cattle have been fed on home 
produced maize and grass silage, topped up with 
less than a tonne of concentrates purchased from 
MVF. The cattle have only been on the farm for 
380 days, and have produced an average daily 
liveweight gain of 1.1kg/day.
 One of the most signi! cant bene! ts of 
producing Aberdeen Angus cattle on this contract 
basis is that producers can lock their cattle into a 
‘Forward Price contract’ which now has a clearly 
de! ned minimum base price of £2.95p/kg dw. 
When the base price moves above this level, 
producers are guaranteed to be paid +15p/kg 
dw over the SCFF base price. All the Angus cattle 
are paid according to a grid designed for the 
Aberdeen Angus scheme with a minimum carcass 
weight of 245kg.
The volatility of the world cereal markets and 
the pressure on the ! nished price for beef 
makes it extremely important to feed cattle 
ef! ciently. The attraction of this system is that 
Angus cattle convert forage very easily, and only 
small quantities of concentrate are needed in 
the growing period as the frame is developing 

and at this stage the target liveweight gain is 
0.85-0.90 kg/day. As the cattle get towards 
400–420kg liveweight, normally around 15-16 
months of age, the diet needs to be altered 
to a ! nishing ration with a higher energy level 
to encourage the development of muscle and 
to get the cattle ! nished by the target age of 
20 months. During the ! nishing period 1.0kg/
day should be the target growth rate. The 
minimum target slaughter weight being 520kgs 
liveweight.
 The main bene! ts of being part of the 
Blade Farming Aberdeen Angus scheme are:

• It is a clearly de! ned programme, which 
maximises the use of forage to enhance 
pro! tability.

• There is a supply of high health status 
weaned calves, fully vaccinated and backed 
up with health certi! cates.

• Producers have access to Blade Farmworks 
Farm Management software to enable 
enterprise performance to be closely 
monitored and recorded.

• MV Feed Solutions and Blade Farming 
offer advice and backup from experienced 
Ruminant Nutritionists and Cattle 
Specialists.

• The guaranteed ! nished price contract for 
the cattle of +15p/kg dw, with a minimum 
base price of £2.95p/kg dw is signed when 
the cattle arrive on your farm.

• As a producer you will be part of a rapidly 
growing initiative producing consistent 
meat of the highest quality, tenderness and 
# avour to the satisfaction of the consumer.

 The initiative is growing rapidly. Sales of 
the meat continue to grow, and the consistent 
quality of the carcasses mean that the meat 
can be sold to retail butchers, adding signi! cant 
value to the product. This is then re# ected in 
the deadweight price paid to the beef producer 
and the opportunity is there for more producers 
to join up with the initiative. 

Blade Farming Aberdeen Angus 
scheme

by Richard Jones of Blade Farming Ltd

Beef rationing is often regarded by 
farmers as an unnecessary chore, mainly 
because its seen as something that’s 
likely to complicate the feeding system, 
when actually, it really is a very simple 
exercise. I think it hasn’t been promoted 
well enough to demonstrate its main 
bene! ts.
 Reasons - you will have a cost per 
kg liveweight gain, which will tell you if 
the extra weight you are putting on the 
animal is cost effective. Are you feeding 
too much protein? Or maybe not enough 
for growing cattle" Remember protein 
grows frame, not enough, and you are 
preventing the animal’s ability to realise 
its full potential. Starch levels in overall 
diet - are they where they need to be to 
ef! ciently and economically ! nish that 
animal.
 All this type of critical data is 
available from a very simple but 
powerful beef rationing programme. 
The only information needed to ful! l 
this service is a silage analysis and 
whatever else might be available on 
each individual farm to feed that animal  
ef! ciently and economically. 
 How can you ignore the potential 
to improve your performance when we 
have at our disposal a free beef rationing 
service.  I don’t believe you can, 
when we all know the margins in beef 
production are small, at best.  So let’s 
take advantage of this service and use 
it as an opportunity to evaluate our beef 
feeding systems.  

Why bother beef 
with rationing ?
by Lachie Maclachlan

Call us on the FeedLine 
01278 444829

Andy Johns discusses beef rationing with 
Lachie Maclachlan
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 Many beef units I visit want 
their cattle mineral supplement 
feeding to be simple. I regularly 
recommend two different diets for 
cattle, one for growing cattle and one 
for ! nishing, but both using the same 
proportions of minerals, limestone and 
yeast, combined in one product, which 
keeps the feeding regime as simple as 
possible.
 I would normally recommend 
what we would call a TMR ‘Farm Pack’. 
This product is unique to Mole Valley 
Farmers and is speci! cally formulated 
to the individual farm needs, but 
covers all the cattle groups.
 The principle of keeping 
things as simple as possible became 
apparent on a beef unit I visited 
recently. The customer was feeding 
minerals, limestone # our and yeast, 
separately, which meant having three 
separate pallets on the farm and 
weighing each ingredient individually, 
before putting them into the rest of 
the mix. As each product is likely to 
be fed at different rates, this increases 
the likelihood of mistakes being made 
during the feeding period. 
 I suggested that we could 
formulate all three products into one 
bag. This would simplify the feeding 
regime and also remove the need to 
store three separate products on the 
farm.. The customer consequently 
ordered the Farm Pack product, 
delivered in 20kg bags, and he has 
found it much easier to feed the 
combined product, rather than three 
products from three bags. 
 He said that, if he had to 
depend on someone else doing the 
feeding, he would be much happier 
adopting the one bag feeding system, 
as this would help to reduce the risk 
of inaccuracies when the cattle are 
being fed.

Keep it simple
minerals, limestone 
and yeast all in one 
Farm Pack   MVF manufacture a range of  

Intensive Beef Mineral packs. The 
products are all based on the Special 
Intensive Beef mineral, the rest are 
additions to it:-
$ Pack 1: Special Intensive 

Beef Mineral + Actisaf Yeast*
$ Pack 2: Special Intensive 

Beef FP250
$ Pack 3: Special Intensive 

Beef FP250 + Actisaf Yeast*
*Provides the target level of Actisaf yeast 

when fed at the appropriate feed rates.

 Other variations on this concept 
are available to suit your own 
requirements.
 The MVF Nutri-LINK range of 
mineral supplements includes products 
for all beef systems, or alternatively, 
custom made products can also be 
supplied.
 Actisaf (formerly Biosaf), the 
market leader in protected live yeast, 
has been shown to increase feed 
intakes, improve growth rates and 
improve food conversion ef! ciency 
when fed to beef cattle. In addition, 
EU registration trials show that 
animals fed Actisaf have better 
carcass classi! cation and reduced 
incidence of acidosis, lameness and 
cud balls. 
 Actisaf can be supplied either as 
a Farm Pack for addition to the ration 
or it can be included with your beef 
minerals for added convenience in a 
one bag, one product solution.

Minerals

by Lachie 
MacLachlan, MVF 
Beef Specialist

by John Lawrence, 
MVF Technical 
Manager

 When selecting minerals for 
intensive beef systems, you ! rst 
need to consider the type of ration 
being fed. Whereas beef cattle 
do not require high speci! cation 
mineral supplements, the correct 
balance to suit the ration and 
system is essential for optimal 
performance.
 The element required in the 
greatest quantities for animals on 
intensive rations is, fortunately, the 
cheapest of all, namely calcium. 

This is for two reasons, ! rstly cereals are a very  poor 
provider of calcium and conversely, growing cattle have a 
high requirement for it for bone and muscle development . 
 A common example of getting this wrong would be 
a high cereal, or maize gluten and straw diet, without 
adequate minerals and in particular calcium to beef 
cattle, who then suffer brittle bones. This is often s een in 
intensively fed bulls where riding and aggressive behavior 
occurs, leading to broken legs and associated losses.
Cattle on intensive diets have a low requirement for 
phosphorus, but no magnesium – this is very important, 
especially if fed to entire bulls as this will cause urinary 
calculi (kidney stones). Vitamin E and Selenium are also 
key requirements for intensive beef cattle.   
 Nutri-LINK Intensive Beef Mineral is specially 
formulated for cattle on these systems.

 There are two processes that occur which have a 
negative effect on the keeping quality of red meat:
• Fat breakdown causing rancidity
• Blood breakdown causing discolouration
 Vitamin E is important for muscle formation and 
meat keeping quality.  It helps to reduce drip loss an d 
improve shelf life of red meat.  
 An extra 1,000mg Vitamin E per day for three 
months pre-slaughter, even on grass based diets, 
improves keeping quality without affecting taste.
 Sel-Plex selenium is supplied in the form found 
in nature and therefore the animal is able to utilise it 
better. It can also help to improve the visual appearance 
of red meat by slowing the change of appearance from 
red to brown. As meat ages, haemoglobin changes to 
myoglobin.  As part of this process, iron is released 
producing a brown appearance.

Minerals for intensive beef systems

Improve meat keeping quality with 
Vitamin E and Sel-Plex.

Cost saving with 
added convenience

$ Helps to maintain the rumen 
pH in the optimum range.

$ Reduces oxygen levels in 
the rumen.

$ Encourages the growth of 
the "good# bacteria.

$ Improves the energy supply 
from the rumen.

$ Increases the amount of 
microbial protein

Mineral Helpline : 01278 420481 Email: minerals@molevalleyfarmers.com

How does it work?

Contact us today to 
find out more about our 
mineral range and the 
advice we can offer you 
01278 420481

FeedLine 01278 444829
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 Maybe you are already weighing your stock 
regularly, but if you aren’t, maybe you should be"   
 Regularly monitoring the weight and growth rate of 
your livestock is the single biggest improvement you can 
make to increase your pro! tability.  

• Regular weighing will allow you to monitor and 
understand the relationship between feed inputs and 
growth rate, and thus exert a ! rmer grasp on costs.

• Regular weight monitoring allows you to identify u nder-
performers and get an early indication of any dietary set  
backs and ill-health.

• Accurate weighing ensures that you can prescribe 
the correct dose (not too much or not too little) for 
important wormers and other medicinal additives.

• Regular weighing allows you to ! nish your stock at 
the optimum time, so you get the best possible weight 
gain from the feed inputs – ! nishing too early means a 
lower price and lower pro! ts; ! nishing too late means  
inef! ciencies in feed conversion, poorer grades and 
lower pro! ts.

• Accurate weighing ensures that you know not only 
which animals you’ve sent for slaughter, but also what  
they weighed.

• Electronic weighing is accurate, simpli! es data captu re, 
and is so easy to use.   It makes weighing less of a 
hassle and that means you can monitor stock more 
often and use the data to optimise your pro! ts.

 Electronic weighing systems are suitable for 
sheep, cattle, pigs and all livestock, they are also ideal for 
weighing feed and other materials on your farm. 
 MVF are now offering the full range of Iconix 
weighing
equipment.  For 
more information 
please contact a 
member of the Mole 
Valley Plus team on 
01769 576201.

Weight watching 
means bigger profits"

 Many farmers will wax lyrical 
about a metal secondary tag. They 
have excellent retention rates, are 
small and unlikely to snag on barriers, 
feed troughs and fences and then if 
the worst does happen and you lose a 
primary tag, the secondary metal will 
still be there for your replacement tag 
information.
 What farmers hate about metal 
tags is the delay in their manufacture. 
With a service target of a maximum 
of ! ve days from order to dispatch, 
QWIKsilver tags have market leading 
turnaround times.
 They are also the only metal 
cattle tag manufactured from stainless 
steel which makes QWIKsilver tougher 
than the competition, harder wearing 
and they won’t rust or fester in the 
ear.  Also, long term storage - no more 
rusting tags in the drawer"  
 With the QWIKsilver cast 
aluminium tagger, tagging is a breeze, 
two clicks of the curl lock and the tag 
is securely ! tted.  

Love metal tags? Hate waiting for them?

For more 
information 
or to 
place your 
order for 
QWIKsilver
or Zee 
Tag tags, 
call Mole 
Valley Plus 
on 01769 
576201

M
ole Valley P

lus 
for tags and stock w

eighers

Ear Tags from Mole 
Valley Plus

Retention; Retention: Retention
 “It’s no surprise that Zee Tags are the market 
leader in cattle tags”, according to Tony Slinger, 
national sales manager of Cox Agri.  “More 
and more farmers are switching to Zee 
Tags, because they appreciate the excellent 
retention qualities of the brand”.
 Roy Townsend of Clapton, 
Gloucestershire, tried and tested most brands of ear tag 
and has chosen to switch to Zee Tags.  “The most important 
issue with any ear tag is retention, and Zee Tags are brilliant 
on that score – they simply don’t fall out,” says Roy.
 Roy also recognises that Zee Tags are excellent 
value.  “In terms of price, there isn’t much differenc e 
between the best and the worst; the real cost comes wh en 
you have to start replacing tags,” he adds.  “Because of Zee 
Tags’ excellent retention I only have to tag once, and th at 
makes Zee Tags exceptionally good value”.
 As Tony Slinger explains, “It’s all about retention.  
Farmers like Roy Townsend have switched to Zee Tags and 
saved – they’ve saved time, money and effort – giving th em 
time for more productive activities than retagging animals ”.

For more information on ear tags or to 
place an order, please contact 

Mole Valley Plus on 01769 576201


